MONEY MATTERS

Buying Into Unbiased Advice

(NAPSA)—When it comes to
retirement investing, unbiased
information is invaluable. Unfortu-
nately, it can also be difficult to
find. Financial planners and bro-
kerage firms don’t always offer
truly independent advice. Both
often are paid incentives by
mutual fund companies to sell cer-
tain funds, and—compounding
what can only be described as
inherently biased recommenda-
tions—planners, in particular, may
profit doubly from prearranged
agreements on 12-b1 fees.

Trouble finding trustworthy
information may be one reason
fewer workers now save for retire-
ment than in the past. According to
the Retirement Confidence Survey
2004, which was conducted by the
Employee Benefit Research Insti-
tute (EBRI), four in 10 workers
aren’t currently saving for retire-
ment. Even worse, due to record
market downturns, those with
investments have seen dramatic
decreases in the size of their nest
eggs.

“Few Americans prepare ade-
quately for the financial realities
of retirement,” says Sunil Bhatia,
chairman and CEO of LTSave.

Bhatia’s company has become
popular with investors by providing
completely independent investment
advice based on an investor’s per-
sonal goals and preferences. It also
gives investors access to financial
technologies previously only avail-
able to high-net-worth individuals.
The company is able to maintain a
reputation for independent advice
in part because it doesn’t sell any
financial funds—thereby eliminat-
ing an all-too-common source of
bias in the industry.
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Planning a secure retirement
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Unbiased retirement advice is a
valuable commodity.

For an affordable monthly fee,
users can log on to LTSave’s Web
site at www.ltsave.com, develop
profiles and enter investment
information. The system then
performs more than 1,000 calcu-
lations using hundreds of differ-
ent variables (including risk,
investment strategies, and demo-
graphics). User-specific, unbi-
ased advice about the vast
mutual fund marketplace is then
offered to help people devise and
stick to a retirement plan.

Another reason why the service
could be both crucial and timely
for investors: A survey by the
national research firm Financial
Insights found that less than a
third of 1,000 employment-age
adults had changed the fund selec-
tion in their retirement plans in
the last 12 months and only a
quarter changed what they con-
tributed.

For more information, visit
www.ltsave.com.





