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You: Want To Earn $2500 An Hour?

(NAPSA)—You don’t have to
invest in real estate to make
money. You can sell booth space at
a real estate convention sponsored
by The Learning Annex.

This trendsetting company has
invented an Independent Sales
Associate Program where individ-
uals—called ISAs—can make a lot
of money selling booth space. The
program is the brain-child of Bill
Zanker, founder and president of
the 25-year-old adult education
center that offers actual and vir-
tual courses as well as large scale
national conferences and events,
including the high-profile Real
Estate Wealth Expo.

When it came time to sell booth
space for the Expos, Zanker be-
lieved that giving “ordinary people”
around the country the opportunity
to sell booths would produce extra-
ordinary results. He reasoned that
offering sales agents extremely
high commissions for each booth
they sell would result in more
booths sold. His hunch is paying
off!

What'’s almost as extraordinary
as the high commission is the
training—there is none.

For those attracted by the
Learning Annex’s provocative
newspaper ads touting earnings of
as much as $2,500 per hour, there
is a short introductory seminar, a
dedicated Web site and a forum
where the ISAs can trade sales
advice, questions, stories and
valuable lessons. There’s also a
series of material and brochures,
and the encouragement of Pro-
gram Director John Goodfriend.
Goodfriend notes that the best

Ordinary people across the nation
have the opportunity to make
extraordinary commissions.

ISAs are enthusiastic, hardwork-
ing and creative. They also like
the art of the sale. One associate
has earned more than $100,000 in
commissions working part-time,
and many others are earning from
$50,000 to $75,000.

The booths are attractive not
only because lots of people have
real estate fever, but because the
Expos feature prominent keynote
speakers. “My booth exhibitors
include Chicago Real Estate agents
and mortgage brokers who readily
understand the benefit of sharing a
roof with Donald Trump and
Robert Kiyosaki,” says Bob Hilgers,
a Chicago ISA. “They also know
that being in the right place when a
motivated investor wants to make
a deal is half the battle and that
the 40,000 plus Expo attendees are
investors with money to spend.”

To learn more about the pro-
gram, visit www.SellBooths.com
or call 1-800-US-ANNEX. For
more information about The
Learning Annex you can visit
www.learningannex.com.





